IR L5 > = v 72T

A

XAEK B

Ui
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1) Eofasid
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(B REOREOER
4) BREOR—t7x ) AEE
VvV BbHDIT

2 H H H

I @FUsic

VEPREBEHOT —AORRELZ, v =77 4 ¥ 7 OHETHEEY
Ty SR EENBETALINE - TETNE . ARKIZERA T Z
VaYTERRDT IV =Y SOEZLOHECHESENUT, F07utR%E
Tau—LbDTHE. FLBBHT T Y =y FMEOBECHELTHET
CERBEINTV S,

KN 5y =y 707222 CD0T, KRX Tt P.Kotler piEAH
REZHCHE>THBBEHIN TV S, EtHKic P. Kotler s
Sv=y S OREAEBRL TS C EICBL TREET A S ABBRNICS
ZEEEEPORDRINITRSLOL, BBSBRORTT~EFEELTR
ENhTWb,
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BB TS Y=y 7 LR @I 2NRTIv=2v T ICERE T T R L 1EE
BOEAH o TENEDBRET TV =V S LV I EEBERINTEZDOE
BRABEEZ S DI > FH LOEEREDIES 5o

2AT 4y P KZEODD. J.Hempel & z 0RMETH AP. J. Laplacaid ik
W7oy =yZONT2EQXINHMELTND. TRbBHELICINIT
(BT Ty =y Z7RIALERINTRVE Y, BRELT Iy =V 7OEE
WREEGENLBDOTHE2ELELERBIN TS, BrkHmIZEELRRBICH B
ghEd, BiEET TV =y ZOlRBERICITNL D OEBIEESFET
3o BIRIIEMT 2BRBAME~OBIEHHORE LHBICERBRT 2, 77
VEVY IR CORBEOPKHFET 2HBRACEREA< y FERZLUDTH
3o BB TS v =y 7 ICELTOEDORBOERICEET S L XD B
FOVEERC LR COBRBHIEERO—BRWRENLERT 2 L8 0 %,

Kollatt5 i3 (1972) T 0@E% “HEHEFBRIMICO K » THIETE
HEAh->o TR LD THET I ENTERLIRZARBRBTE RV s v
BT B LK > THRINLTRERLPEOREBSREENT 5. Ko
HERHOWRNE I —RZART L ENLEELTND. 19 &I,

D EDFIAXDOAEEZNL OHIKSF U TEET 3L TRROLIICIL5.

(1) BEHNT 7y =y LE3EMT 2RBEXGEOTICREOREDEEES

D, ZOBEEEEMT 30 BEEELOBOMEV KT 2 L%

BEETIZHLWI A TDT Ty =T THb,

2 BNy =y 7R3BEREDTutXTHD, 2NIFRROFLE

BoEGHI—22HETIRETH S,

(B) REOFEFHRIBENLTREENE L, Lo bRENZERSHETL

#(1) D. J. Hempel & P. ]J. Laplaca, “Strategic Planning in a Period of
transition”, in Readings in Marketing 79/80 (Dushkin Publishing Group,
Inc, 1979), P. 82.
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THHYOMBENRADE SO TRINEE S,
4) T4 S HERRICIIERT 2 C EBRTRE TS ZEE T
ZXONRROBFERHZ2HET 2LEVD 5,

Hempel 5 0ERA BN CERN T 5y =v F B A TEERL LA B &13
hid, BN TSy =y 7 LREHT 2MBRFOTHLOHE~OREDOF +
YAEFERL, ThEBREBEER MR LS oREMT 201,
T AANVREICHERNLZELA DY TRIBOREL L TEMALHERL > 2 XD
NEETRHACENET ATt A THEERFETECENTEL S,

J=AvxzAY v KEDP. Kotler I3 [#icE{b UM REICHLT 3
WY > THREERB ZORKERE LT 2D Z>OEEL T v 2 2 2F A
T519 ERNTVBe FREINEFZQVLEDRIEEHNT T v = 7 THY,
EIVEDRT—TT 4V T e THERATHBEN Do TTTORELITERIEN
IE=vIHLME, Kotler OOWSEBEHNT I vy =v S IKEEHT S LI
Lo il T8N Ty =v 7 LR3BBEENMT 2 ~v—TF 1 v T
B0 ICEENISES LR LERT 2BREEDLDDOTe ¥ 2 TH
%o TNIIHERAEOHaG, BHNCEE, REEE, sXUCHROKX— 7
# ) ASTEOBRBIKTFET 5] @ L3,

ZD & Hic Kotler BT 38K T 5 v = 73 EORK42FESTF
L ECADMBENBRECHERZEA» IEENEEEH BT 77 v =y
IThy, BEBHNT v =v ridlkinEodda, QENEEE BhEoRE
BE, BLUOCWREBOR—1 7+ Y AFHE &0 5 08D OBEEKRFHILERD
SHERINZEDEEZILNTNS,

BRI T 5 v =y 7ICD0T, ZTTRIDOEEREEABAT A LTICE
Ewichs, MEICEET 25855872 Q0T RBEBCHET 28ET
HY, RQFEATEH L TP IRWOINBREAFEIC U TR IIEE PG 2R
TEEDICEFHIRELNELERET 2 CLEZBROENLET 2L CHORYE

#(2) P.Kotler, Principles of Marketing (Prentice-Hall, 1980), P.66.
(3) P.Kotler, ibid., P.74.
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BEIFEQUDEODDIBXATHEENSIETHS S,
I HENTSv=rv/iHROYS

BNy =y 703 HLOREEE LOBZETEOME L, zoe%
ANDQEAERATBABT SO L 22H2BH BRI ECITHEDKES b
COREEDEICED BT NER S

Hempel 5 3 LWRIT A VDT TV =y 7 %BELET 5HREFICONT

OXDLICHBPEL TN B TNEFIFEL XS @

1) 207y =V /RBRRIEAREE R —HVTOOITERICE>T
VEDDEEP—DRIVTHSEEDRIBFHMTTI NS,

2) FKERBNFTRELALCLENBVBLEIDVAEETHY, BEORHE
BTy F—BRERET LB Iy 7XINIV T FvEESLELT
Who

B) H2EERIFELEOETLAEORIEREBRL TWE0IC, fhodER
FHLOBESARAL, HEk42 223 LHOBREORALZHMEL T 5,

4) BREDTIy=v 7REAEEPRLEOPAL TN D, ZOREMET, B
RERPBEWNLT 0 77 ¥ v 7 OEEBSBEEO S 2 REF T EHEFET
B1DICHAICHAINIECADXDRENTTRMRERIER»S, X
Y BT T RIRTR S B NB AR EE R L A HRIICRBERERN LD
o — RN OBITE2ERT 3,

(5) BEDOEMORE LA I HEOREOFMEL ET FTHRE LS LY
TW3L, T0EREBLTRIENT 7Y F—%2 BRI B L5 BRRKICH
THEBNREERRELTE T3,

CDXHIC, REIBBCEMT ZBRRLTHT 2 8RB DDOH

ZRRETLZ TETNDE. Zhikdigbsd, chETHmBicEzhicstnd 3

#(4) D.J.Hempel & P.]J.Laplaca, op.cit., PP.82~83.
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FHEERET L EMTERD 72D TH b, BIBBETBEDEER FIC
B o e RICERB S - BEFEEBMCRAAT 2 LT, SHOREET
REROENEFEHLDTRET 2 RIELFRLET 5 C LICIBR2E - 7D
ThHbo COZELEFTORBENFLOXSIA VDT TV =y FDEAILS
HESIDTHDo FFLORBICIIH L OKLERLBETHY, ZDOHEHBER
BT IY = 7D TH B

Ogilvy & MatherttoETHvitRTcdH % W. E. Phillipsiz [¥ig
377 =V 3BEERRNERT AR IOCETHY, BWBHNT 5y =
TIREBERY, REID ZIANFIET 2 HEARET ECEBOTHE]
LR, FHIZENOIMBREER & A TEBRNSTFICE T 2 /MERBEER
REHEICSHZIHELENT 0 HIIEEBNIEREERE LT TLoM
D2DHDEDFTCBY . Tiabb,

1) REBHEBEOEE)

(2) #HABRB

8 7uffs

(4). PrEHEDHFH
ZNSOEODERBOINGBHALABVEEREZ U T 50 HiICEHE
REERICEGR T I v =y 7 2BRT 3 NI AB0BMIcET TTHET
BERENDLERSHAMNOTERLE >TNE0 Lichi- THENIEEE
WEITBIH LT v =y 7OREBLBELINTNEDTH 5,
==t K%¥0D D.E Abell 513, $2240BEEAT LT =7
OEZEAERBCHSHIT LTV B HHIRBIVES LILT F v =y 7 DREH
DEDIHIRBEMLTETINDE LI,

7(5) W. E. Phillips, “Strategy is what the boss wants to do”, in P. ]J.
Laplaca & N.Frank, Marketing Strategies for a tough
Environment (American Marketing Association, Proce-
eding Series No.45, 1980), P.173.

(6) W. F. Phillips, ibid., P.175.
(7) D. F. Abell & J. S. Hammond, Strategic Market Planning (Prentice-
Hall, 1979), PP. 6 ~7.
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(1) 1960FEROT I vy =y 7 BEMOTFHE FREESHFLTH - fo

(2) 970FEROT I v =y TR~ T4V T« TIv=yIT7ERERIN
B0 v~r7 4 vy OHARKENCEBLINDREREL LTS
2 (BBORT—T 5 1)« T AV 5 —HERET B KBRS AL
N-ZRE, STHEEHOEEADY T P ELELUEFETL TR,

(3) BEIFIC Ok > TREADOE2 ODEMALOLIRF T s 2=y }, k&
ZEREER, FUREHL VBRI v PWH v A P TEAEE
SHBROENEERT 21 H1c > TRIEIREEZRL TS LS FEEHHE
UZFANLGNTETNDe TRTD2Z=y FRFT « 2=y P HFE—D
HETREL, A—OEEMKELZERL, A—Dfxyv/a « Jua—H
FICEBR L BT NIERESBOBERRE V. RIEHN D=y } 2F
Tazy  QEEESEBTHD ENIEZIF, BENHET 7y =
7 (strategic market planning) FWVWIHIERMTF 7o —FDF XNV
—JIDTH 5o

Abell 5 BBVERDT T v =V 7 3BTRSy =7 THsbEN-T

N3N, bhbhDBERT AN T Sy =y /b hhroLBELINEHL
WRIANDT FY =Y I THIPLR—DOREEERT 25D THD &L
LTHREEITHD0 Abell 58 &5 [T LW IBTEEDT (DR
7eDR 7oy =y BT TIHBEIMCKEL2DH5] 9 L HEHIT
x50 }

Abell 5 BMHBOBMEFFLTH LT S v =y rBEENTE L L%

bNHLNICEZI T NG, THEAKK, BENRERBF LTIy =vy 70
HEARLTETVBEBNTV DS HLREDEFDLIICHNT 2. TbD
[79y=yv70EERRO—FIEZE  OEEHIREESTOHKICER L T
VB EVHIBEICH D BIREFRKRER, ChooREIRBRICELRL
EELEAEDOHALEDHEARRL > TREDKDDEEE TS T LB

78} D. F. Abell & J.S.Hammond, op cit., P. 3.
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T ¥ oo 19604EMR E1970ERD L O FH ST H ORI THIgRMES L, AEH
KRETZELELHI LIz, Ak, KD—BOBANEZEEL T o KES
TEBEREB LR Lo BRIT, 1Y 7 VHBEEEALEREEDDOESE
DOUNEREZERIETE o COLIBERFHNO DS OEERIREL
BRUBONWERSIELE>Tbe I*Iv=ry 700 EL>0EERMER,
BerNELTIRBRNURELEIESEHRBT I EBTEAREROL
REEEZODEEBUTERIF 25X 0N IHE]Q EHHT 3.
RO ICRBHT 5y =y SR A S BN T, 2O ERITH -
e DB TR EBRBEREOME (BAB0XE, BIERE, 1V
v, BFRZEER BREEE~NOEAN) LLERYE LOME (A dHES
OB, NBEEOARE, HELED LT, KLTEDOHAL Lo THROE
EMESOMH, BEABEERT 2 8FEHMOAENTHEE LR OBA)
THohEVZLED0

¥EE & L CAbell 5 RBBENTEH Y v =y FHEOEFRE2EFO LS IKH
BHLTW3e TRh5 THMBNTEY Yy =y 7REANL B ZOMBOR
BLESHBEEINTOIREORTOIRD &2 EROESICHET 2BH.L0H
FOOHAOKERDOTH S| L5 BT 3K, £AMEMOREIMER
ERE ERMETREREOD L THFEESORBCER L2 HESE XD
MEHCERT 2 4FICEE LN, COHEARRT 2FHE L THRIBNT 5
VeV IO UEBRETE TS vy =y 7R3 LWRIA VDT Sy =
AL BRI LB bDEBbNS,

vV EENTSv=viOTotR

T TIC P. Kotlerpsid e X H KR 7" v =v 707 1 & 2i2PA> D
FEIBEETA2HFLORDIL-> T3, Kotler 3¥BH TSy =vrp7m

7(9) D. F. Abell & J. S. Hammond, op. cit., b. 7.
10 D. F. Abell & J. S. Hammond, op. cit., D. 7.

— 165 —



I N 10AFLSHRNE (GBL16%)

YARER—=TT A4V IZOT R ERNEHXRTTROLIIKHBEL THbo

H1 BRHTS =07 -70RRET=FrF 425 708X

i E3 B’ K
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' RAIT i LGkl : | T
H:7F : P Kotler, Principles of Marketing (Prentice-Hall, 1980) P 73

1hobhbNiZOX¥DCLEZEMT AT ENTE L. THHHLEINT
SV =Y T RAERH VAV UEEBFIVAVTRIEINE T v =V »
TR RATHY,F, v —FTF 4V T« Tut R~ 7 4 v 7PHOHT
BICBR LT BICEEERER T Ty =y T « Tut XTHET LM b

1) EEOfEHLS

BN TSy =vy « Tutzid [REOMHaG ] 2BAHTCEL B
3. [f%ofda] tREEOHSHRE TN UESNBEEZSISOLTEET
Hbo Tt [EoMa] 2 TRENICIERNT, KRBT, BANT, ik
MCEHNIEEDERTH S| Y LEXLCLHTES. T, Levitt|IneE
EXOFEOKRAEZ TSl AN Yy FRZOFLEZELLERE LD -
721 ® BoTHBEEN>TDe LichsT, RENT—AI VT s TV H—2
LLTZDAEDF EREZEET 2120 0F—H AL RHE»S “F
EROLEAEEELSERT BT ELLHTA. DDEZEZLLNDE. 2L T
[THHCEZ R INFEGORRICEORBICEEORS, M, BEBX

#01) E.J.Kelley, Marketing Planning and Competitive Strategy (Prentice-
Hall, 1972), P.57.
(19 T.Levitt, “Marketing Myopia”, Harvard Business Review, (July-August
1960), P.45.
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CESOZERICE L TEBOEBREGL5]1 9 ODTHb. EEOHEGABERI
bOTH 5 D ORFFTHBIEMNTE O QARTTETS QBB T 2 &
ANRLOTHY W EBERODTH BT EXET BY

(2) EOBREBR

WK T Sy =y 7 OE2RETR TEEX0ENPEE] 2RET &858
ZOHLBEEL LS. [R20FHE&H] Ry T « vAVAY MCK->TRE
INBEEDOERILD 2OHLNREITH B0, ZOEMEEROBICHT
DI L EFENLBENLTOUREECERT 2 0ERND L. FEEVNVIT
AEDOLORKROBZEENL D BEBEENICHRTRINE T LCE-T, HE
FHRELEOEWIETHOIRECIL 2. ET 5iC, REORNPCEERRED
FREREARSECSIDOULPAELENDTH 5.

Kotler @34 v & —FvaFnme IASHX « PV F» 7 I At OEHE
EMOENORRETLROLIKEARL TN 5,

B2 Av&—=F>aFthe SRFNX 7Y F« FINNEORMEEZROBMHDER

HEOHESH ﬁ'ﬁ@ﬁﬂ.ﬁ.&@’}
P
BRECEEHRZEDD
FEOHMN %bb‘ﬂﬁﬂf:@b’f?%
W”ﬁ%ii%f:&?*ﬂﬁ%ﬁﬂﬂ%%%
| | |
SELEmEEmns€2 IR MERDEED
<=7 4V 7Y - )
Epp o F LIS
REED D LBAT S
) |
= v D AF TR BFFLT
T4y T %fﬂ%gf?/a% %-tgg?ﬁﬂﬁygg
RIS

HFF. P. Kotler, Principles of Marketing (Prentice-Hall 1980), P.76.

7E(19 P. Kotler, Principles of Marketing (Prentice-Hall 1980), P.74.
14 P.Kotler, ibid., P.74.
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X2%xR5LEHEETOEHIT THADHIALHWS | C&THD, COfF
WMAEERT 2 DICUFEFLTE L TCRABEOHAEN L ERT 2 LENHD
EREERO~—5 7 1 v 7BIBMORNBELED 2 L HICEATHOY =7
BWRENETHEANOHFHEA LS BHEER L LR SRV EEE
ENb. P kI, BREEBNOBRERL O LRERAEEOHEMICH D L FHR
&Nz »

LCAT, HHEHBREZNENED XS BEHMEDL > L EELDKS D o
Ry R=7HIKED Kelleyid [v—7 7 1« v VBBEOERELBRT 3
EEOHEG EHEMERADOBERICS 20 L >Hh0—RIITEEEE (goals) | @
LUCTEOL>BEDEFELTNBE

(1) &R UTROMBEMOT

(2) fede, FEFE, BRI/ vBLLERORE

(3) ¥ UHIOEHOME

4) EHoRHE, G)THHABEOHEA, B)HELFROMRFT O LEKR

(1) EEXEHOLANL, QERD) —F—v vy 7OER

9) EALEEFEDONT Y 2OMER

10 HEOLBLBNT—EDBAKELMHERT 2L

1) XFELFBARRBNKELA A~V OEE

ZOESICEEXEHE (goals) RVWITNEMNRARTERRTSELOR
DYDOEETHBLEBbh b, CHICHLT TEH] (objectives) &i3
EDEINEBHRENEL S DERBDIEA S ». Kelley ZEHE WS DI
EEMICRBATREEDTHB L H%, ChasetBaraschizZ o [HIY]
ZHFELTHEM, ZOMLoRENBEHALZCCTHALELD ZNORT
BOEINBIDTHBY

Z£0» P. Kotler, op. cit., PP.76~T7T.

t9 E. J. Kelley, op.cit., P.57.

17 E.°J. Kelley, op.cit., PP.57~58.

19 E. J. kelley, op. cit., P.58.

19 C. Chase & K.L.Barasch, Marketing Problem Solver (Chilton Book
Company, 1977), P.78.
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1) 19X XED12A31H FTICEERE X X BHEMIE 3,

(2) KHPSKFHEE M T2RORERNBEREX X BETHEMIE 2,

(3) 19X XFED12AHETIC [X] MHOWREEREX XBELTHME

®+5

oo BN RENEhBENRTE LI EBNEHEETHEC L

ZRLULTW5o
“FAV—KEDD. W. Cravens 2 [¥%ofa] & [EXDOEW] OBF
BRRERLREBS [REOCHWN] % RN HEKN] & MFHFBREN] K2
HMELTEZ TS, Cravens Sic ki THH (objectives) [ZERIN
Tl ETAVAY PRES>TARINI T —R IR > TRELFEILE LT
AOTENCHRBOHMmAEZE RIS ® Baxidb, [HHZEA, EEzH
LEBRECBOTERLIEVER>TNBETADEDEI LTINS, $iT
BEHB—REBEETRNONTE L& & % © (fidy (the corporate
misson) t{%¥DHEM (corporate objectives) %24y a iR LIFLIE
HLW]® L, 35 [V EHE (general objectives) [ZHREKD
KRBTSO U IZRBICBIR T 2 SSRERRI IS IRTG & & 708 kno weeeeneee (CREE) eeoee
coffiE E—RINEEMNIC X > TERRBRINAHHRICMA T, <AV Ay P REE
OERWE L SHEBAEINKS —7 vy VERLEET 3. COXDBEEKIEE
) (specific objectives) FH#AMMICHETRETHY, RELZTMT 5720
DOFEHEL L TOREIERT ] ® BT3B,

Licdsi-T, Cravens 50#ICksE [REOCHW] & IEpfFEms] ©
RIS A SN B 08, B [REOHG] 2RKROBETHORRCE
EhAcbDN [REO—RNILHEN] T, TNETET 572D D 2 KITHIHE
o TREOEHISEN] S5 &5, (ZZTV) 2REHWES &R

700 Cravens, Hills & Woodruff, Marketing Decision Making: Concepts and
Strategy, (R. D. Irwin, 1980), P.27.

@) Cravens, Hills & Woodruff, ibid., PP.26~27.
¢ Cravens, Hills & Woodruff, op. cit., p.27.
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B EHBORT» SRR EER L e BHEEI LTS, )

Drucker [34:% 0 HM (objectives) 2(1)=—rF 1+ v 7B, (QEKE
FEHE, QREEECHED, HFABIUHBRERORN, WREEFEQEELREN
BHLRTOEN, BXUCEOREEN (FJy A—RABERENTRECLE
KERLEV-TVE) KAHELTVES, @ [RE0HK] 28N, BBy
AFDBBERLES LR LTV,

kotler |3 (2 offidi| »BFEHE UV UBTFT 2L 50 L0 PHEL—
HOHWIKE WAL b00 [EEX0HN] THD, ThEKRKEE (magni-
tude) XBsRY (time) OE»LITMRL7-dD» [EEOHEE] (goals) T
HBEFHL T D ¥ Lich-ThREDHES, BN, HERAIAITILLD
TRELSCHHIC—ETZLCHDHD, MIBREBEELHEL 2 DHNT 284
KhHbrbDEEZIOLND.

BN aL [¥ofdag] & [REO0EN] BESIKERNEHMETHLN
(E20HW] BEC Eota] HpoMrh, £OHFTRD D X 72 o
Tt2oEN] 2HETREAZTRIALL O [REQCHE] TH D,
ZRREFEDHKOPTERLZINEB RS [HHESEN] T & %o
Kelley o k5, &%(0HW] 2EBMNIC [EX0BER] LEMIICER
LEDET A4 BENENREIEKROBRTHELEEZ N5,

3) SEOBEOHES

BIH T v =v 7 DEIBRBORS VI [RERK | OBS EEHEEZHS
DT BCELDH B0 TTRATELLICAEDHNZ—DOTRIELAEZHD
HABNFET 2. 2OPTRICWIRKREANCE DT 714 V7 1 —%5
ZBEMPENZEIREHEO TXIRER, MEZOMOBETRELKVER-
TH31® poThdo LREEBPHESMUZ LTk > TREOHERE

709 P.F.Drucker, Management: Tasks, Responsibilities, Practices (Harper
& Row, 1974), P.100.
@49 P.Kotler, op. cit., PP.76~7T.
@) P.Kotler, op. cit., P.77.
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HHEHEIKHEIN, REBREBVESY, RFCRESEYLZHETET EC
EDTHICKE S0 XOKEAOHMBEAPAESOHENEELRLT C &)
TEADEIDEEFCBEORRITKFL TS,

COESINEED=—X MBI R IREOBLEI LD ONERITH
%o

x1 BRROBSOIELSE

I.EXNB R E I. AL IRE . BHLICEIERE
AT B B B A. % H ¥ A A. B At
B. M B B % B. gl 5 # & B. KEHEZ AL
c.® 5 B R C. Kk ¥ ¥ A& C. #HAME A

Hi#r ; P.Kotler, op. cit., P.78.

BE,RELOS DO FTTE—IC, BNHICHRRCET 2B22ERT 5 C
LICE>THREDEBEBRL LD LT %0 20LDICEER TREOELEH
BOPTHEEICE > TRATRIBRIEZHNT S]] ™ DESHL. HIREMN
RETE>TOIHBCRRAEZE UL E, HEVEEHOR EOMMURKAIC
BERELxES, 2O0ERAECHEORREEZERL TEREEEZREL LS
LT BEDE LN, ZOHIK, ZOEEIREDAFCECREOBLER
BLTWEOTRBODLERETILENSLEELLND. 2D, BED
HFECTE T > kERIRNA, RBEOREOBLERATLCLICLST
BEREAHRIEIIERBIRENDOTH . HEOHER O LIZLEHE
BICEBET ZBR2EENNOERT 2 HEL L TTRRO=E20FERH 5. @

B TEBRE - CNREESIOEBHICY—FT 1 ¥ IIBHERILSCE

KE->TREOTH TREOHEOR EEHEHMIELSLT I LMD
BROILDe

7£ee P.Kotler, op. cit., D.78.
¢) P.Kotler, op. cit., PP.78~79.
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© BLEERFE----- CNREEDBEEOTHRCHI THER TV URRRZE
RTBCECL->TRESEAHEMEREIETEIENLRDILD.

THROLLATERE FEOERLALEOTHOBEE) . BHEHEE R
EOBE EFTHOMAE) , OREHRE (F - WRERLFAEOTHEOME
¥) OEDODFEFBET 3 EICE > TRERREEOLBHKOT LR 2 M
BT CEBTEBEDTHSo

EERIEFHE LU TRAARABICREZR LB ENTE S, [HAKE
ZRER, DLEEDOR—RENR->TVIELZBAINREDORAHBH 513
5%, L TH LEENTDEEREZHRETVDUKELCBE TS LICL-T
WZEE, ERFARTY Io—VEHRIEZCLENTEEUOE, 50 R
ZO—FHOXMBHRINZ O, BhEED]® XHKiid. THAKKK
BRE] OB&R, TEOLHKZ2D0HHHLORE® o

B) BRAFER - TNREERZTORB YV AT LAEZHEDH LI ZDO2 Y T

0= VAT A ENSRD LD,
B FIHEEE CNREENZOFRBY AT LE2HEHBZNVRZDI Y T
o —nEEMNT B EPORY D,
€ KEHHA- CNREEBZOBRFHEFEIED LV EZ02Y to—
NEBGT B EDSRDILD,

Tbb (FACLERE] 3P2MITA—h—RZ0EMBE 8T 2%
MR~ — R EEORBICKRTICE  », £OMIRE QA EHYNT 3 8
NGB A BEE T AHRIMLL, SSCHAERICHIREE L £BRET S
PENEERY 5T EICE > THHEL O EBFT, JIBHFTs &0 FHe
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